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Grizzlies growing 
despite close losses

A8

KEEPING YOU CONNECTED SINCE 1866
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n Newberg names new  
city manager  News A4

n Along the Street: Abby’s  
closes for remodel  News A2

Hours of 
testimony 
heard on 
processing 
facility 
By NICOLE MONTESANO
Of the News-Register

Following nearly six hours 
of testimony about a controver-
sial plant to process hemp and 
marijuana on rural Jaquith Road, 
Yamhill County Commissioners 
postponed their deliberations 
until next week, with the agree-
ment of the applicant’s attorney.

Commission Chair Casey 
Kulla told attorney Corrine 
Celko that the board had heard 
considerable new testimony, 
and wanted time for both com-
missioners and county planning 
staff to give it thorough and fair 
consideration.

Opponents to the project 
jammed the room. About 200 
of them had submitted earlier 
written comments to the com-
missioners, and another 16 
testified in person Thursday, 
in addition to appellants Laura 
Cochran and Jill Anderson.

Cochran is appealing primari-
ly on behalf of her adult disabled 
son, whom she said suffered 
greatly from the actions of two 
prior marijuana farm operations 
on the same site, both illegal. 
Cochran hired two attorneys to 
address the board, one on the 
land use issue, and one to rep-
resent her son as a protected 
person.

Anderson also appealed, argu-
ing the application fails the 
county’s site design criteria, and 
poses an unacceptable risk of 
fire and explosions that endan-
ger neighbors.

Kulla, an organic vegetable 
farmer who has also farmed 
marijuana on his own property, 
participated over the objections 
of one of the two appellants. 
Attorney Jeffrey Kleinman, rep-
resenting Cochran, made formal 
objection to Kulla’s ability to be 

Planners to 
decide on 
chain store 
in Amity
By PAUL DAQUILANTE
Of the News-Register

AMITY — “Well, here we go 
again,” resident Melissa Steele 
recently posted to an online peti-
tion called No Dollar General 
in Amity, Oregon. “The Dollar 
General saga continues after the 
original application was denied.”

Steele and many others testi-
fied against an application in 
March 2018 that would have 
cited a Dollar General store on 
Trade Street. The city coun-
cil then  unanimously denied a 
request by  the Embree Group 
of Companies  to rezone the 
proposed lot from residential to 
commercial, killing the project.

Now, the possibility of Amity 
being the third Yamhill County 
city in which the variety store 
is open for business is again the 
talk of the town.

The Amity Planning Com-
mission will meet at 6:30 p.m. 
Monday, Jan. 13 at the Commu-
nity Center, adjacent to city hall, 
to consider a site development 
review for the potential placing 
of a store at 102 S. Trade Street, 
the southwest corner of First 
and Trade streets. The hearing 
also includes amendments to the 
city’s development code.

Samuel Coelho of SRC 
Management, LLC owns the 
property, according to the site 
design review application. Steve 

Class of 2020 looks  
to the future Seniors excited, nervous about  

next five months — and beyond

By STARLA POINTER
Of the News-Register

M cMinnville High School 
seniors began feeling the joys 
and pressures of their final 

year of high school back in September. 
For some, the reality of their senior sta-
tus hit during the homecoming parade, 
or when they ordered caps and gowns 
in late fall, or when they started writing 
essays to submit with college applica-
tions. 

Some woke up on Jan. 1 and realized 
this is 2020, the year they’ll graduate. 
It’s a year they’ve been thinking about, 

off and on, since they started kindergar-
ten in the fall of 2007. 

“It’s weird,” said Megan Bomberger, 
student body president. “I’ve been in 
McMinnville schools my entire life. It’s 
weird that pretty soon I won’t be.”

She and her classmates will receive 
diplomas on June 5, less than five 
months away. Before then, they must 
finish their school work; commit to col-
leges, trade schools or work; search for 
scholarships; and do an assortment of 
other things, such as planning the senior 
class gift and senior week activities.

“It just hit me,” senior Lexi Esper-

anza said. “Everything needs to be done 
NOW.”

The prospect of graduating carries 
with it a welcome sense of freedom -- 
and a burden of responsibility.

“We’ll need to take care of ourselves,” 
Megan said.

Leo Maldonado added, “We’re going 
into the unknown. Now we’ll have real-
world consequences.”

Managing money, making choices, 
scheduling appointments ... all will soon 
be in the new graduates’ hands, for the 

By TOM HENDERSON
Of the News-Register

McMinnville Downtown Association 
board members are looking for a new 
executive director for the organization 
after leaving the position vacant for the 
past nine months.

After Brad James resigned as execu-
tive director in March, Board President 
Jenny Berg said board members wanted 
to complete a thorough assessment of 
the MDA before filling the position.

“It has been a year of evaluation for 
the McMinnville Downtown Associa-
tion,” she said.

Even without an executive director, 
Berg said, MDA staff and board mem-
bers have still successfully overseen 
the McMinnville Farmers Market, UFO 
Festival and other programs.

“While continuing these forward-fac-
ing programs, the board and staff have 
also spent much of the year evaluat-
ing MDA programs and organizational 
structure to best suit the needs of down-
town businesses, property owners and 
our community moving forward,” she 
said.

The position is now being officially 

advertised. The deadline for applications 
is Friday, Jan. 24. “Our hope is that it 
will be a quick transition,” Berg said.

During the past nine months, Tayler 
Brisbin managed most of the day-to-day 
work at the MDA office at 105 N.E. 
Third St. in her role as communications 
and events manager.

Chloe Rasch also worked in the office 
as operations assistant. Rasch, who has 
worked for the MDA since October of 
2018, said she will continue to provide a 
staff presence in the office while a new 
executive director is hired.

Brisbin will be leaving the MDA to 
work as communications coordinator of 

Downtown association 
opens director search

Forecast: Rain, wind, snow
The News-Register staff

Get ready for more rain, breezy conditions and, pos-
sibly, snow in the next week.

According to the National Weather Service, Yamhill 
County will see plenty of rain today and tonight, with an 
accumulation of 1/2 to 3/4 of an inch. Rain and breezy 
conditions will continue through Monday.

The area can expect lows in the mid-30s over the 
weekend, dropping to 32 degrees Monday night and 29 
degrees Tuesday night. Highs are expected to reach into 
the 40s each day through Monday, then the thermometer 
todip into the low 30s during the day on Tuesday and 
Wednesday.

If snow falls Monday night, as predicted at the 100-foot 
level, it may stick around for a day or two. More snow 
is expected Tuesday, turning to rain and snow showers 
Wednesday.

Higher elevations will see more snow accumulation.
County residents had a preview of slick conditions 

Thursday when they awoke to thick, freezing fog. 
Numerous minor wrecks were reported during the morn-
ing commute.

“It has been a year 
of evaluation for the 
McMinnville Down-
town Association.”

Jenny Berg
President, MDA board

Marcus Larson/News-Register
Megan Bomberger, Emily Schorzman and Leo Maldonado, all members of the Class of 2020, make plans for an upcoming event at McMinnville High 
School. One of the highlights of their senior year is taking part in leadership at their school -- Megan is student body president and Emily and Leo 
are student senators.

See STORE, A5

See FACILITY, A3

See MDA, A5

CLASS OF 
2020 SERIES
Reporter Starla 
Pointer talks with 
students as they 
finish up their 
final few months 
of high school 
and think about 
what’s to come.

See FUTURE, A5

INSIDE:
Six ways to BOOST 
YOUR FUEL ECONOMY

END-OF-LEASE-TERM
OPTIONS

BUYING THE RIGHT TOOLS
FOR THE JOB

REPLACING YOUR
PERFORMANCE TIRES

Enjoy this automotive special feature brought to you by 
the News-Register Advertising Department and local 

businesses. Remove the four page outer wrap to find this 
issue’s regular news section.
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Carstar.com

CARLTON

155  N. Yamhill St.

FLORENCE

4480 Hwy 101

LINCOLN CITY

1221 SW Hwy 101

STAYTON

145 N. 3rd St. 

SHERIDAN

317 S. Bridge St. 

MONMOUTH

373 N. Pacifi c Hwy

REEDSPORT

1480 Hwy 101

TILLAMOOK

2005 11th St.

WOODBURN

1655 James St.

MEHAMA

21385 Santiam HwyMcMINNVILLE 1717 NE Baker St.

NEED
HARD-TO-FIND 
PARTS? 
WE’VE 
GOT YOU 
COVERED.

A locally owned, ASE certifi ed, NAPA AutoCare Center you can trust. 
Call or text for an appointment today.

(503) 472-9622
2600 NE McDonald Ln, McMinnville

scottsautomotivemac.com

McMinnville, Oregon

NEW cardholders who open an account and use their NAPA EASYPAY Credit Card for 
their purchase will be eligible to receive 10% back in the form of a Visa® Prepaid Card 
by mail, with a maximum amount back of $75.* Existing cardholders who use their 
NAPA EASYPAY Credit Card for their purchase will be eligible to receive 10% back in 
the form of a Visa® Prepaid Card by mail, with a maximum amount back of 50%.*

JANUARY 1 – APRIL 30, 2020

GET 10% BACKGET 10% BACKGET 10% BACKGET 10% BACK

Auto ProsMac

You have the best time in your car, 
give it the BEST care it deserves!

(503) 474-2783  |  1637 N Baker Street, McMinnville

TWO LOCATIONS 
TO SERVE YOU!

NEWBERG
112 N MERIDIAN ST

503.554.1778

MCMINNVILLE
710 NE 3RD ST
503.472.3483

STEVE’S AUTO SERVICE

503.554.1778503.554.1778503.554.1778

MCMINNVILLEMCMINNVILLE
710 NE 3RD ST710 NE 3RD ST

Domestic & Import Repair 
Transmission & Clutch • Tires & Brakes 

Muffl er & Exhaust • Electrical • Oil Change

Serving Yamhill County since 2001
See us on FaceBook  www.napaautocare.com

Locally owned & operated since 1966

Never Goes Out of StyleGreat Service

McMINNVILLE
945 N. BAKER ST.

503.472.5133

SHERIDAN
1233 W. MAIN ST.
503.843.4486

MAC AUTO SUPPLY 
www.CarQuestofSheridan.com

Never Goes Out of StyleGreat Service

a little TLC!

Try one of these  
local repair or parts shops  
when your vehicle needs 

Get it to Gerber!
(503) 472-5413 • gerbercollision.com
110 NE HWY 99W, McMinnville

WOW! DID NOT SEE THAT COMING.

FREE REPAIR ESTIMATES
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Want to get your name out there? 
Contact us to promote your business! 503.687.1258 | advertising@newsregister.com

What are your options at the end of a car lease?

When you buy tools,
buy good tools

Choose new Performance
tires carefully

Six ways to Get the best fuel economy possible

By RONALD MONTOYA of Edmunds

SHOP TIP:

DON’T BUST YOUR BUDGET:
Drivers are more concerned about saving gas than 
ever. With the price of oil higher than it has ever been, 
consumers have to be careful not to bust their budget.

How do you get the best fuel economy possible? This 
question can be answered in many ways:

1 Choose a small car with the best fuel economy 
rating available. However, this option doesn’t 
necessarily suit everyone’s needs. Some people 

require bigger and more powerful vehicles for their 
jobs. For others, a bigger car or light van is the only 
vehicle that can carry their large family. In this case, 
opt for hybrid models that can help save on fuel.

2 Change your driving habits. Quick take-offs 
at traffic lights, erratic driving, and speeding 
consume more fuel. 

3 Keep your vehicle in top shape, keep the oil 
fresh and filters clean, and keep a close eye on 
tire pressure. Underflated tires can soften the  

   ride, but take more energy (and thus, more fuel) to run.

4 Let go of loose and unnecessary cargo to 
lighten the vehicle. The lighter your vehicle is, 
the less energy it takes to accelerate.

5 Use the air conditioning only when necessary. 
Weather permitting, it is better to open a 
window to get fresh air than running the AC. 

6Walk. If the convenience store is close by, why not 
walk instead of driving? Short trips that run your 
car only when it’s cold are a huge waste of gas,  

      and are actually pretty rough on your vehicle’s engine.

This year was a record year for lease returns, with an 
estimated 4 million people bringing back their vehicles 
to dealerships, according to Edmunds data. The trend 
is expected to continue in 2020 as leasing has grown 
in popularity. 

Consumers nearing the end of their lease term 
typically return the car to the dealership they bought 
it from, and they either start a new lease or walk away 
from it altogether. But there are some lesser-known 
strategies that might allow you to get out of your lease 
slightly sooner, buy out the vehicle, or potentially walk 
away with money in your pocket. 

GET AN EARLY PULL-AHEAD  
LEASE DEAL 
You’ll start to see letters in your mailbox a few 
months before your lease is set to end, encouraging 
you to get out of your lease early. These “lease pull-
ahead” offers are designed to lure customers back 
into the leasing cycle ahead of when their current 
lease expires. If you’re looking to stay loyal to the 
brand and are eager to have a new car, a pull-ahead 
offer is worth considering. 
Pull-ahead programs come in two types: those from 
the automaker and those from the dealer that you 
leased your car from. 

Advertisements from the automaker will usually have 
well-defined benefits. Some will offer to waive your 
remaining car payments or disposition fees or forgive 
excessive mileage and damage fees. You might be able 
to combine the pull-ahead offer with a loyalty bonus 
cash incentive, if there are any available, for even 
greater savings. 

Lease pull-ahead programs from dealerships are a 
little harder to decipher. They might include offers 

Tools of every size and shape abound, especially tools 
for cars or mechanics. Obviously, when professional 
mechanics buy their tools, they choose the best tools 
they can afford. Should people who maintain their car 
as a hobby do the same? Should everyday motorists 
who enjoy tinkering with their car or truck do the 
same? 

In some ways, yes! Buying tools should not be taken 
lightly! Tools can be expensive. Actually, good tools 
are expensive. People who do a little handiwork are 
naturally attracted to the more affordable tools. Is it 
a good decision? No! 

Nobody should buy cheap tools that could break 
and cause injury. It happens. What’s more, because 
inferior tools lack the required precision, they can 
actually damage the parts you are trying to repair. 
Clearly, there is no substitute for good quality tools. 

When shopping for tools, even if it’s only to do small 
jobs around the house, always look for known brands. 
This is even more important when it involves working 
on cars. Known brands usually offer a warranty and, 

You were probably very proud when you bought 
your new car or truck with all of its performance 
features. However, now that your once brand new 
vehicle is a few years older, it may be time to replace 
its tires. Check out your tires: factory tires that are 
considered performance products have an S, T, U, 
H, V, W, Y, or Z rating, which is found on the tire walls 
(235/40R17 90Y, for example). 

If your vehicle was originally equipped with 
performance tires, it is better to replace them with 
the exact same tires. Even better, it won’t hurt to 
choose a higher speed rating as long as the tire sizes 
match or are equivalent. This means that, when you 
replace your performance tires, it is definitely not 
a good idea to try to save money by buying cheaper 
models. While it could save you a lot of money, 
remember that your vehicle was designed and built 

in most cases, a lifetime unconditional warranty. 
Specialized stores, like auto parts stores, carry 
known brand tools. Tools sold in big department 
stores are also worth considering, especially the 
brands that offer at least a limited warranty. 

Don’t be tempted by bargain tools with unknown 
brands and no warranty. Ask for advice. If the price 
is significantly higher than the cheaper tools, it could 
mean that you will be working with good quality 
tools that won’t break or damage parts, and, most 
importantly, that won’t injure you.

with performance in mind. The engineers matched 
those specific tires to your particular vehicle. If 
replaced with less performing tires, the car won’t 
handle the way it was designed and driving it at 
higher speeds could be dangerous. 

with phrases such as “payments as low as” or “little 
or no money out of pocket.” This kind of vague 
wording makes it difficult to determine what exactly 
dealerships are offering other than the prospect of 
a new car. 

You’ll want to make sure that your remaining payments 
will be taken care of, rather than rolled into the next 
lease. Ask for a breakdown of the fees and know your 
current lease’s buyout price before making a decision. 

EDMUNDS SAYS: Leasing may not be 
for everyone, but it does offer more 
flexibility than people might expect. 
Make sure you’re aware of all the 
options available to you and give some 
thought to what your plans will be 
before the lease ends.

BUY YOUR LEASED CAR 
It’s possible to buy the vehicle you’ve been leasing. You 
may decide to go this route because you want to break 
out of the cycle of leasing or because you absolutely 
love your car and don’t want to give it back to the dealer. 

To buy, dig up your lease contract and look for the 
residual amount, which may also be called your buyout 
amount. You should also be able to get your residual by 
calling the bank or finance company that holds your 
lease. 

Once you have the residual amount, make sure to 
compare that to its market value. If your buyout 
amount is considerably less than the average retail 
price, buying your car could indeed be a good deal. 

EXTEND THE LEASE 
Some people panic as the end of their lease 
approaches because they don’t have a new car lined 
up. They’re worried about making a bad vehicle choice 
as the clock is ticking. But most leasing companies are 
happy to extend an expiring lease, which can give you 
some breathing room to find the right car. 

Some lenders will allow for a simple month-to-
month extension. Others may want you to sign up for 
extensions for predetermined periods, such as three 
or six months. Most lenders will cap your extension 
at 12 months. Your payments will stay the same, and 
your allotted miles per month won’t change. Usually, a 
single phone call to your lender is all it takes to stretch 
out your term. 

LEVERAGE THE EQUITY 
Leasing companies are usually good at predicting 
residual value. But because of fluctuations in the 
marketplace, some vehicles might be worth more than 
the residual value, particularly if you’re well under the 
mileage limit. Since you have the right to buy the car at 
the end of the lease term, you can profit from the lease 
company’s inaccurate lower estimate. 

Ask the dealership if it is willing to appraise your 
vehicle before turning in your lease. If the difference 
is in your favor, you can use that toward any excess 
mileage fees or as a down payment on the next lease. 
An alternative is to get it appraised independently 
at a dealership such as CarMax. It will handle the 
paperwork and, if your car has equity, you can walk 
away with money in your pocket. 

If, on the other hand, the car is worth less than the 
residual amount, you can turn the car in, as originally 
intended, without incurring an extra expense.

Check the sidewall of your current 
tires for the size you’ll need.

>>>

Use the right tool 
for the job.

<<<
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PICTURES ARE FOR ILLUSTRATION PURPOSES ONLY.  PRICES DO NOT INCLUDE OREGON LICENSING AND DOC FEE.

SHOP MCMINNVILLE TOYOTA!

WE DON’T LET OUR 
LOCAL CUSTOMERS
GET A BETTER 
PRICE ANYWHERE!

MCMINNVILLE TOYOTA • 877.472.4657 • 3142 NE DORAN DRIVE, MCMINNVILLE  |  MCMINNVILLE VOLKSWAGEN • 866.308.3623 • 1920 NE HWY 99W, MCMINNVILLE

GREAT DEALS 
EVERY DAY

MCMINNVILLE VOLKSWAGEN

PRICES GOOD THROUGH FEBRUARY 1, 2020.

2016 JEEP RENEGADE

2011 JETTA SPORTWAGEN TDI

2019 HYUNDAI TUSCON

2018 NISSAN VERSA

TRAILHAWK
STOCK #17691B

STOCK #P1950

SE
STOCK #P1958

STOCK #P1904

$13,984

$8,494

$18,967

$10,998
2016 NISSAN PATHFINDER

2013 HONDA CRV

STOCK #19233A

STOCK #19214A

$19,991

$12,988

UPDATE YOUR RIDE IN 2020

2017 TOYOTA TACOMA

DOUBLE CAB 
TRD OFF RD, LOADED  
ST # 1942A $31,499

Sale Priced at

2013 TOYOTA PRIUS C

#3  
ST# 20008A $9,995

Sale Priced at

2017 NISSAN ROGUE

S  
ST# 1947 $16,442

Sale Priced at

2014 DODGE DART

SE  
ST# 19537B $7,224

Sale Priced at

2018 TOYOTA CAMRY

LE 
ST# P1926 $18,742

Sale Priced at

2018 HYUNDAI TUCSON

SEL AWD  
ST# P1926 $19,490

Sale Priced at

2019 TOYOTA RAV4

XLE
ST# P1956 $26,497

Sale Priced at

2015 MAZDA MAZDA6

GRAND TOURING  
ST# 19473A $16,793

Sale Priced at

2018 TOYOTA CAMRY

SE  
ST# P1905 $19,788

Sale Priced at

2016 GRAND CHEROKEE

 JEEP GRAND CHEROKEE  
LAREDO  
ST# P1826A

Sale Priced at

$18,552
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